
How EV Connekt Charging & grenke are 
accelerating the UK’s green transition
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Name: EV Connekt Charging
Industry sector: Electric Vehicle 
(EV) charging infrastructure
Location: Glasgow, Scotland (UK-
wide expansion)
Founded: 2022 (trading; 
groundwork from 2020)

“When I tell 
customers they can 
lease it, you can 
feel the relief. The 
conversation shifts 
from capital budgets 
to manageable 
monthly rentals, often 
covered by charging 
revenue.”

William Hood,
Regional Sales Manager,

grenke Glasgow

Johnny Manning,
Founder & Director,

EV Connekt Charging

David Horton,
Managing Director,
grenke UK

Watch the story 
unfold on video

From idea to infrastructure

The story of EV Connekt Charging began with a simple realisation. Founder Johnny 
Manning saw EV drivers plugging in at hotels, and hotels footing the bill for their electricity.

“I thought there had to be a better way. Hotels should be able to monetise charging, 
not subsidise it. So I built a model where drivers pay to charge, and venues turn it into 
a revenue stream,” Johnny explains.

With that vision, EV Connekt Charging was born. By 2022, the business was trading 
across Scotland, installing and managing EV chargers supported by its own app and 
driver support team. Today, EV Connekt Charging serves over 250 hospitality venues and 
over 1,000 public charging points across Scotland, with a UK-wide rollout in progress.

Destination charging: The hospitality advantage

“One of the most searched 
terms on Booking.com 
is EV charging. If a hotel 
doesn’t offer it, they’re not 
just losing charge revenue, 
they’re losing guests 
altogether,” says Johnny.

For hotels, the case is clear: 
EV charging is becoming as 
essential as WiFi. And for 
guests, a reliable overnight 
charge turns a stay into a 
seamless experience.

Johnny Manning,
Founder & Director,

EV Connekt Charging

Rather than competing with oil giants and rapid-charging hubs, 
EV Connekt Charging chose to focus on destination charging. 
Hotels, leisure resorts, and 
hospitality venues are where 
drivers naturally stop, and where 
charging access increasingly
determines booking decisions.



“We bring the technology. 
grenke brings the means 
to make it happen.”
Johnny Manning,
Founder & Director,
EV Connekt Charging

“Momentum is 
everything in this 
industry. When EV 
Connekt Charging 
are in front of a 
customer, we turn 
deals around in 
hours, not weeks — 
giving customers 
confidence and
keeping installations 
moving.” William Hood,

Regional Sales Manager,
grenke Glasgow

Breaking down barriers with leasing
The biggest hurdle? Cost. A full EV charging installation can run into tens of 
thousands of pounds, which many hospitality venues are reluctant to fund upfront.

That’s where grenke came in.

“When I say to a customer, ‘Actually, you can lease this,’ you can feel the relief,” 
Johnny recalls “Suddenly, the project isn’t about capital budgets. It’s about 
manageable monthly rentals, often covered entirely by charging revenue.”

For EV Connekt Charging, partnering with grenke has shortened sales cycles, 
increased uptake, and given customers confidence to invest now rather than later.

Partnership in practice

The relationship between EV Connekt Charging and grenke is built on trust, 
speed, and shared values. Johnny has worked with leasing throughout his career, 
but grenke’s responsiveness made them the partner of choice.

William Hood, Regional Account Manager at grenke Scotland, supports EV 
Connekt Charging’s team directly: 

“Momentum is everything in this industry. When EV Connekt Charging’s sales 
team are in front of a customer, we turn deals around in hours, not weeks. That’s 
critical for building confidence and keeping installations moving,” William explains. 

The grenke Partner Portal also 
gives EV Connekt Charging’s 
sales team a fast, error-free way 
to process finance. For a fast-
growing scale-up, that kind of 
operational simplicity is invaluable.

“Scotland has shown us that when finance meets innovation, change scales 
quickly,” says David Horton, MD of grenke UK.

The sustainability payoff
The environmental benefits are just as compelling as the commercial ones. For 
hotels, EV charging installations feed directly into ESG goals, boost customer 
ratings, and demonstrate visible commitment to sustainability. 

“EV infrastructure is no longer niche, it’s becoming essential,” David Horton 
explains, “Our role is to remove financial barriers so sustainability is accessible to 
every business.”

For EV Connekt Charging, it’s also personal. Every installation is tied to tree planting 
initiatives, and every charger helps accelerate the UK’s transition to cleaner transport.

Scotland’s rollout: A testbed 
for growth
EV Connekt Charging’s largest 
footprint so far is in Scotland, with 
over 250 venues and more than 
1,000 charging points installed. 

The market dynamics make 
it a perfect proving ground: 
government-run networks are 
being dissolved, rural distances 
increase charging demand, and 
hospitality venues are eager to 
attract EV-driving guests.



become a 
grenke 
partner too

“EV infrastructure is no longer 
niche, it’s becoming essential. 
Our role at grenke is to remove 
financial barriers so sustainability 
is accessible to every business.”
David Horton,
Managing Director,
grenke UK

Looking ahead
EV Connekt Charging recently secured a £5 million investment raise to expand 
nationally, targeting 1,000 charging hubs and 4,000 connectors in the next four 
years. 

With grenke as a finance partner, the growth path is clear: faster installs, shorter 
sales cycles, and a model that turns sustainability into a revenue opportunity.

“We bring the technology. grenke brings the means to make it happen,” Johnny 
says.

And as David concludes: “For us, green tech isn’t just a market, it’s a mission. 
By financing companies like EV Connekt Charging, we’re helping UK businesses 
plug into the future.”

Stop letting budget concerns stall good deals. 
With grenke, you can offer simple, flexible finance that helps customers say yes.


